FINANCING

Six Simple Ways to Pick Up on Real Estate Fraud

Real estate fraud, mortgage fraud or title fraud - call it what you will - is big business.

Following are some things that real estate agents should watch out for:

1. A prospect contacts you to discuss a property he or she wants to sell. The prospect chooses to meet you in your office or someplace other than the property being sold. The prospect also has all the room sizes for you.

2. You meet a prospect at a property to list it and cannot enter all the rooms because the boarders are sleeping or the seller is doing major renovations. This is a common occurrence in marijuana grow operations.

3. A new prospect you are working with insists on listing the property at a much higher price than the market value.
A common element in mortgage fraud is bumping the value of a property. A mortgage application is made, based on the inflated price, and is supported by the Multiple Listing Service listing you prepared.

4. A seller contacts you to list a property at a much higher price than he or she just paid for it. When a property is being flipped, this is a common technique to move prices up quickly.

5. A seller from a different area contacts you to list a property and you never meet the seller.

6. A seller finds his or her own buyer and the buyer and seller use the same lawyer. 

If you suspect that you are being asked to participate in fraudulent activity, speak with your broker. 
