Secrets to Successful Networking

Networking has a bad reputation. People often (wrongly) think it is about knowing people just for what they can do for you. However, the opposite is true. Successful networkers know that the key to networking is to be nice to other people. It's as simple as that. The golden rule for networking is do good deeds first without wanting anything in return. So give your time, your contacts, and your help freely.

The next rule to remember is that you don't have to do all the talking. Indeed, listening is a much more valuable skill. People like to be listened to because it makes them feel good. If you ask questions and actually listen to the responses, you'll find you enter interesting conversations that could lead to interesting outcomes.

Make sure you have a business card with you and don't feel bad about handing it out if you are asked for it. After all, it's the quickest way to swap contact details. Then make sure you follow up with your new contact by staying in touch, slowly deepening the relationship.
