MORTGAGES

Pre-qualified Clients
Make It Easier
to Close the Deal 

If you think being pre-approved and pre-qualified for a mortgage are the same thing, then think again.

The difference can have a big impact on your income as a real estate professional.

When a client has a pre-approval, he or she has a rate guarantee and an idea of how much money he or she can borrow. Your client can get a pre-approval based on a few questions. He or she does not have to prove income or downpayment. It is rare for a credit check to be done for a pre-approval. If there is a difference between what your client told the mortgage lender and what your client can prove, there may be a problem.  

A pre-qualified client will have shown their mortgage professional some paperwork. The mortgage professional will have reviewed the application, credit report and the documents needed to prove the client’s income and downpayment. 

The mortgage professional will have calculated your client’s debt service ratios. The mortgage professional will be able to provide an accurate idea of how much money your client can borrow and the necessary downpayment your client will need. The mortgage professional will have reviewed closing costs and will have the documents to show where the money is. 

When your client is pre-qualified, he or she will know exactly what paperwork is needed for a quick approval, making it easier to waive financing conditions.

When it’s time to take your clients shopping, take the time to have them pre-qualified by a mortgage professional. It will make a difference in how easy your deals close.

