MARKETING

How to Use Postcards 
to Promote Your Business

Postcard marketing is easy, cheap, highly targeted and effective. Postcards are often the first things noticed when the mail arrives, and virtually 100% of postcards get read. 

Why? 

Because they don’t have to be opened. People may glance at an envelope, decide they’re not interested and toss it out unopened. Not so with postcards.

Postcards are also a great way to:

· Prospect for new customers 

· Promote sales, discounts or promotions 

· Launch new products or services

· Connect with existing or lapsed customers 

· Drive traffic to your website 

Besides being the least expensive form of direct mail, postcards are easy to create and can generate a high rate of response. If you’re considering a postcard marketing campaign, here are some tips:

· Review your mailing list carefully to target the best possible prospects. 

· Send a series of postcards to help build name recognition and credibility.

· Use simple language and short sentences or bullet points.

· Focus on a single key message per card.

· Provide contact information.

· Spell out the call to action, such as visiting a website to download a coupon.

· If possible, use stamps rather than imprinted postage. Stamps cost a little more, but they generate greater response.

· Time mailings so that your postcards drop on Tuesday or Wednesday, as the volume of mail is lightest on these days.
