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FINANCING


How to Help �Self-Employed�Clients Get Financing


Nearly 20% of all income earners in Canada are self-employed, and the category is growing. The self-employed also have the most difficulty getting a mortgage through a chartered bank. This is because a good tax accountant will reduce the income of a self-employed person so he or she pays the least amount of tax. Someone who has been self-employed for less than two years also won’t have enough documentation to satisfy the criteria for traditional lenders.


By working with a mortgage broker, your self-employed clients - or Alt-A clients, as they are known in the mortgage industry - will have access to non-traditional lenders to get the mortgage approved. 


Even if your client has an excellent credit score, chartered banks will ask for financials and personal tax assessments for up to three years. That may or may not work for your self-employed clients. However, non-bank lenders have a variety of programs and criteria for Alt-A clients who don’t have a lot of paperwork. One is called the Low Documentation program and another is the Stated Income program. Only mortgage brokers have access to these programs. 


There are three things to remember about your self-employed clients:


A clean credit history, in most cases, will allow for the lowest rates available. 


Although an established credit history does improve the interest rate, it is not a requirement for getting a mortgage. 


The property must be in or near a major centre. 
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