






MARKETING


How to Create Offers Customers Can’t Resist


Wouldn't it be nice if your customers realized it was a “no brainer” to purchase from you? It's not as hard as it sounds - once you know how to create the ultimate offer they can’t refuse. Create an overwhelming urge to buy with the following elements: 


Guarantees


Guarantees reduce  risk for your customers. The lack of a guarantee - the fear of losing money - is a prospect’s biggest sales objection. Remove that perceived risk with a no-hassle, money-back guarantee and demonstrate that you firmly believe in what you are selling.


Bonuses


Use bonuses to increase the perception of value. Work hard to establish value in your offer and then work even harder to demonstrate the value of your unique hook – something extra on top of your standard offer. 


Success stories and testimonials


Social proof via third-party opinions will be seen as more valuable than any words in your sales copy. Satisfied customers are often more than happy to provide a testimonial.


A deadline


The best way to make people realize that your offer is truly irresistible is to tell them they have a limited amount of time to get in on it. If they think they have time to decide later, there’s a chance they won't be back. 


Your marketing campaign needs to create trust, value and urgency so that you make enough of an impact to make prospects believe that they need to take you up on your offer now or  otherwise lose their chance at getting something of tremendous value. 














