REAL ESTATE

 How Third-Party Warehousing Could Make You Money

Third-party warehousing offers industrial landlords or manufacturers with surplus industrial space an opportunity to maximize their building’s profitability. 

There has been an increase of surplus industrial space as companies streamline their operations to maximize profits.

By using this space, business owners can retain staff, maximize profitability and reduce capital losses in a faltering commercial real estate marketplace.  

Third-party warehousing is simply the outsourcing of the warehousing or storage function by the seller of goods. 

The level of involvement in the supply chain can vary based on the negotiated terms with the supplier. 

The building owner needs to establish the level of involvement in the supply chain that they are comfortable with and then determine the value of the service they are providing.

The value and involvement will differ with each situation. 

The other benefit to third-party warehousing is that the term for the warehousing arrangement can be flexible in the event your company can better use the space in future.

There are companies that specialize in third-party warehousing but that should not deter property owners from following this path. 

By better using the warehouse space at hand you can increase your company’s profits and minimize the potential for loss. 

Third-party warehousing offers a profitable solution to better use warehouse space that may currently be sitting vacant.
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